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THE TRUTH ABOUT

Vehicle Armor

hat vou could call themod-
ermn armored car industry®
really  started  in  the
mid-1970s with curved bal-
listic CHEM replacement glass. This made
armored vehicles look like a standard
vehicle as opposed to flat glass wind-
shields found in money carriers (like a
Brink’s truck) that were an instant tip-off.
Protection could be accomplished without
letting everyone know about it, and orders
started coming from corporate Armerica.
Most of these vehicles were for use by
ewecutives and their families in overseas
markets like Bogotd, Tel Aviy, Mexico City
and Cairo, where the threat of kidnapping
and random violence was high,

And then came September 11th.

Security directors of large enterprises
no longer had to beg for protection budg-
ets for people and facilities.

This was good news and bad
news. Security directors found
that their preaching had finally |7 .
been recognized as warranted. i
The bad news: Even though they
advocated armor, many security
executives were il prepared to
implement an armoring program,

Armoring
resources limited

There is no armoring textbook
to guide security directors; many
turn to the Internet. But there's
no vetting process for armor-
crs, and there are no govern-
ment safety or inspection
standards. Hipsters, huck-
sters and all manner of imita-
tors attempl o take advan-
tage. The problem is com-
pounded by unaware buyers who
relied on the hype; the difference is that
the results can be lethal.

Take the case of a Fortune 100 firm that
needed armor in various foreign locales.
After some inilial investigation, they dis-

By Douglas S. Kennedy, Contributing Writer

cerned that most markets would dictate
high handgun-level protection and a few
needed rifle protection. They initiated
contact with some self-styled “armorers”
on the Web and got price quotes for Level
4 and Level 6 armor for the type of vehi-
cle they wanted to buv. Specifications
were provided by the armorer and the
pricing appeared reasonable,

But later on, when the author's consult-
ing frm became involved, the security
director was in for a few surprises. For one,
the armor levels specified by the so-called
armorer had no relation to accepted inter
national standards, The bid said “Level 47
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when it should have specified CEN B4
level, which is the highest handgun stan-
dard based on the Ceintral European Norm
and recognized worldwide, The interna-
tional standards specify what type of bul-
let, muzzle velocity, kinetic joules of ener-
gy, distance from target and how many
impacts it must defeat in a specified space.
The wannabe armorer created a*Tevel 47
which would not meet international defeat
standards. The nfle level armorer commit-
ted the same deception and, in fact, had
never built any vehicle at the CEN Bo level,
The armorers had never tested one of
their cars and, in fact, did not even batch
test their raw materials for ballistic com-
pliance. In other words, they accepted the
materials they purchased and never
determined if they would actually
defeat the bullets the client thought
they were protected from. Was this
an isolated case? Sadly, no; it hap-
pens every day and has for years,

A solution
There really is no armoring
school or template for selecting,
crdering and building through an
ATMOTING COMmpany.

Once the end-user knows what to
order, he or she must then determine that
what's ordered is what's delivered; the
armoring process has to be audited

on-site with hands-on inspections.

Materials have to be certified and
batch tested. Seams and gaps in the

i armor have to be identified

i and corrected. Pavloads and

v o reinforcements  must  be

. examined. The check-sheet
is lengthy and, unfortunately,

There are 13 essential points to
consider when armoring a vehicle,
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