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             FAR WEST CONSULTING GROUP 

           Corporate Armored Security  l resource center  

How to Buy an Armored Vehicle

At first blush, this project doesn’t appear too daunting: call a few armorers, get some quotes and take the best one, right? Too bad it isn’t this simple. We have spent the past 15 years trying to educate Security Directors, Purchasing managers and executives about what they don’t know concerning armor AND why we preach “Buyer Beware” 

We can document case after case of armored vehicle purchases where not only did the customer not get what they paid for, the vehicles were inherently unsafe to operate in the designated mission. The gaps in armor, exceeding the GVWR specified, lack of brake, tire and suspension modifications, poor optics and general fit and finish irregularities have not been infrequent findings. So, to you, the buyer, what are your options?

Many buyers search around and call acquaintances: this usually results in perpetuation of the problem as people do not like to admit their mistakes. Some go to the various websites in search of answers and you will find incredible claims there from people who have never built an armored vehicle (they broker them)—although you’ll never know from their advertisements and claims. So what’s the answer? You will need to find someone who understands:

· manufacturing and process control to insure quality

· ballistics and defeat characteristics of materials

· where most ballistic failures occur and the proper means to protect these areas

· the bid process and can separate the smoke and mirrors


· offshore delivery (tariffs, duties, customs and security procedures) 

Our guide includes:

· how to write tight specifications dictated by your mission and corporate requirements

· how to evaluate responses and compare apples to apples

· how to inspect facilities—what you should demand and really look for before you contract and during production

· how to insure you get what you need and pay for what you get
· warranties from manufacture and armorer and service policies

· tests you MUST perform before accepting the vehicle

Far West Consulting Group has been performing these services for clients for 15 years: we always save our clients more than our fees.  
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